HYDRO-QUÉBEC DISTRIBUTION’S ANSWERS

TO INFORMATION REQUEST NO. 2 FROM CFIB

(Barry Green, Expert for CFIB)

Question 1.1

Answer:

See documents sent to counterparties (in PDF format)

March 2007

April-September 2007

April 2007

May 2007

June 2007

July-August 2007

September 2007

October 2007

Question 1.2

Answer:


See previous answer.
Question 1.3

Answer:


See answer to question 1.2 and question 11.2 from the Régie in Exhibit HTD-15, Document 1.

Question 2

Answer:

For the call for tenders for the resale of seven blocks of 50 MW for the period April to September 2007, the Distributor posted a document on its Web site that specified the characteristics of the products offered. The Distributor contacted all its counterparties and other potential counterparties to invite them to consult the tender document.

For the other calls for tenders, the Distributor emailed to the counterparties that had signed Master Agreements (EEI) the following characteristics pertaining to the resale of its supply surpluses: volume in MW, resale period, eligible delivery points, redirection terms and conditions.
Question 3

Answer:

The Distributor mainly disposed of its surplus supply via calls for tenders, thus putting its counterparties into competition while still having the latitude to refuse offers that were not sufficiently interesting in terms of economic potential.

Question 4.1

Answer:
The quantities of surplus supply offered to the counterparties are identified by analysing the Distributor’s supply/demand balance.

Question 4.2

Answer:

The periods in which supply surpluses are offered to the counterparties are also identified by analysing the Distributor’s supply/demand balance.

Question 4.3

Answer: 
The delivery points offered to the counterparties depend on the availability of firm point-to-point service.

Question 5.1

Answer:

See the answer to question 11 by the Régie in Exhibit HQD-15, Document 1.

Question 5.2

Answer:

See the answer to question 11 by the Régie in Exhibit HQD-15, Document 1.

Question 5.3

Answer:

See the answer to question 11 by the Régie in Exhibit HQD-15, Document 1.

Question 6.1
Answer:
The Distributor favours the use of New England and New York hourly markets because it can calibrate its operations using forward prices available for these markets. Forward prices for the Ontario market are currently very parceled. Also, TransÉnergy's network customers who want to deliver energy to the Ontario market from Quebec have to pay costs for using turbine generator units that have to be synchronized on the Ontario load. These additional costs are not generally present when the Distributor makes deliveries to the border with the northeast US.
The Distributor would like to point out that some counterparties active in the Ontario market participated in the calls for tenders.  See the answer to question 13.

Question 6.2

Answer
See the answer to question 11 from the Régie, Exhibit HQD-15, Document 1.

Question 6.3

Answer
Only counterparties that have signed a Master Agreement with the Distributor can buy its surplus supply. These Master Agreements are separate from the Producer's Master Agreements and from the Transmission Provider's service contract. Additionally, the Distributor signed a Master Agreement with the Producer.

Question 6.4

Answer
See the answer to question 15.1 from the Régie, Exhibit HQD-15, Document 1.

Question 6.5

Answer
The delivery curtailments under the cyclable contract correspond to periods in which the Distributor was unable to sell off supply surpluses on the markets, mainly owing to economic conditions.

Question 6.6

Answer
Certain of the Distributor’s deliveries to its counterparties were curtailed, mainly at the request of the Transmission Provider or the operators of neighbouring systems (ISONE, NBSO, NYISO). Furthermore, the curtailments were included in information sent to the Régie in answer to question 11, Exhibit HQD-15, Document 1.

These curtailments represent approximately 1% of the energy scheduled for resale.

The information used to prepare the curtailment report is available on TransÉnergie’s OASIS site.

http://www.transenergie.com/oasis/hqt/fr/entree/htmlx
Question 6.7

Answer
The Distributor repurchased energy in March in response to significant climate variances that month in Quebec, i.e., a total of 12 GWh over two days.

Question 7.1

Answer
The Distributor secured access to delivery points on the border by making firm point-to-point reservations.

Question 7.2

Answer
The information requested is available on TransÉnergie’s OASIS site.

http://www.transenergie.com/oasis/hqt/fr/entree/htmlx
Question 7.3

Answer
Firm transmission is redirected in the form of non-firm transmission when firm service is not available on the corresponding path to the alternate delivery point.

Question 7.4

Answer
Yes, under certain bilateral transactions or on DAM markets.

Question 7.5

Answer
Certain deliveries were directed at the request of the counterparties. The information used to prepare the redirection report is available TransÉnergie’s OASIS site.

http://www.transenergie.com/oasis/hqt/fr/entree/htmlx
Question 7.6
Answer 

Some deliveries that were redirected were curtailed mainly at the request of the Transmission Provider or the operators of neighbouring systems (ISONE, NBSO, NYISO).

The information used to prepare the redirection report is available TransÉnergie’s OASIS site.

http://www.transenergie.com/oasis/hqt/fr/entree/htmlx
Question 8.1

Answer
First, sales by call for tender for the month of March covered the period March 3 to 31. During that period, we also had to take into account the time change from Eastern Standard Time to daylight saving time. Also, the sales shown in table 6 include transmission losses, where applicable.

The Distributor wishes to point out that it always offers 50 MW blocks to counterparties in the calls for tenders.

Question 8.2

Answer
The table presents the status of supply surplus resales as at May 1, 2007. Actual and contracted resales up to the month of September include all blocks awarded to the counterparties in response to calls for tenders issued before July 1, 2007. The bilateral transactions, transactions on the DAM and upcoming calls for tenders are included under the heading Reventes prévues.

Question 8.3

Answer
The differences noted are the result of using rounded values for energy volumes and for revenues.

Question 9

Answer 
Liquidated damages were applied to surplus resale transactions when the counterparties were unable to take delivery of the energy made available to them by the Distributor. No liquidated damages were applied when the deliveries were curtailed because of transmission service availability on either side of the border.

Table R-9 below contains the information requested.

Table R-9
Summary of liquidated damages on energy resales

April to September 2007

April
May
June
July
August
September
Total

Question 10

Answer
This question exceeds the scope of this proceeding.

Question 11.1

Answer
The Distributor did not resell any guaranteed capacity on neighbouring markets in 2007.
Question 11.2

Answer
In 2008, the Distributor will use a strategy similar to the one used in 2007.

Question 11.3

Answer
See answer to question 11.1

Question 12.1

Answer
See answer to question 15.4 from the Régie, Exhibit HQD-15, Document 1.
Question 12.2

Answer 

The product offered by the Distributor was firm energy with liquidated damages.

Question 12.3

Answer
The Distributor did not ask the counterparties for options for additional volumes of energy.

Question 12.4

Answer
The Distributor sells its surplus supply to 13 counterparties who have signed Master Agreements.

Question 12.5

Answer
Before each call for tenders, the Distributor analyses the credit of each of its counterparties. In the event that the counterparties are awarded blocks of energy in response to the calls for tenders, the Distributor may notify some counterparties that action could be taken to reduce credit risks.

Question 12.6

Answer
The Distributor does not differentiate bids based on the delivery points selected by the counterparties.

Question 12.7

Answer
The Distributor does not include any criteria relating to the type of energy displaced. Additionally, it would be impossible to put this criteria into action.

Question 12.8

Answer
No other criteria.

Question 13

Answer
The counterparties who submitted bids to the Distributor are: CPS, EBMI, Emera, ENG, Hydro-Québec Production, Integrys (formerly WPS), OPG, Powerex, Sempra, TCE and TCPM.

Question 14

Answer
See the answer to question 11.2 from the Régie, Exhibit HQD-15, Document 1.

Question 15.1

Answer
See the answer to question 11.1 from the Régie, Exhibit HQD-15, Document 1.

Question 15.2

Answer
See the answer to question 11.1 from the Régie, Exhibit HQD-15, Document 1.

Question 15.3a

Answer
The Distributor used the services of Emera, which gives it access to the NYISO and ISONE day-ahead markets (via phase I/II and via Keswick).
Question 15.3b

Answer
See the answer to the previous question.

Question 15.4

Answer
The Distributor sold 29.8 GWh on the organized markets during the months of May and June (see answer to question 11.1 from the Régie, Exhibit HQD-15, Document 1).  Of that 29.8 GWh, 19.7 GWh was sold in the ISONE market, wheeling through New Brunswick, and 10.1 GWh was sold in the NYISO market.
Question 15.5

Answer

See the answer to questions 11 and 15 from the Régie, Exhibit HQD-15, Document 1.

Question 16

Answer

No. The Distributor wishes to continue delivering its supply surpluses to the border.

Question 17

Answer

The Distributor is always seeking out new counterparties in order to enhance its competitiveness and flexibility.
