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INTRODUCTION

An accomplished renewable energy professional with experience working with some of the world’s largest
utilities, from constructing large-scale power plants for Iberdrola to launching innovative spin-offs like HILO at
Hydro-Québec. My work provided deep insight into all verticals, including Distribution, Transmission,
Production, Regulatory, Tarification, Environmental Attribute Credits, Legal, and Corporate M&A.

With a strong background in solar energy, | have developed projects across three continents, founded what is
now the largest solar developer in Rwanda and Uganda, and contributed to shaping Rwanda’s solar regulatory
framework.

My expertise lies in integrating technical, regulatory, and business strategies to drive energy innovation and
large-scale project deployment. | currently work as a consultant for utilities, helping them navigate and
capitalize on opportunities in the evolving energy landscape.

PROFESSIONAL EXPERIENCE

Independent Consultant, Amsterdam, NL & Montreal, Canada Oct 2019 — Present

Business development officer

= Advised private energy producer and energy companies to identify new growth avenues and startups in
Energy, E-mobility and Data Analytics

= Advised utilities on strategic planning for emerging technologies, helping them navigate and capitalize on
new opportunities in the evolving energy landscape.

FeX Enegy, Montreal, Quebec May 2024 — Present

Start-up in Long Duration Energy Storage

Business Development

= Led the deployment of the first 100 kW system by securing utility and client connections, translated market
intelligence into actionable insights for R&D, and influenced strategic decisions to drive business growth.

Faraday Renewables (CSE:WATT), Montreal, Canada May 2023 — Dec 2024

Small Hydro independent Power Producer

Business Development

= Devised and executed a $20M fundraising strategy, managed regulatory compliance for a Reverse
Takeover leading to a planned listing, and optimized the acquisition pipeline and operations for scalability.

Sawa Energy, Kigali, Rwanda Oct 2020 — Present

C&l solar developer and Independent Power Producer

Managing-partner

= |dentified market opportunity, defined business model, organisational structure and tax structure

= Participated in the fund raising of the first portfolio of .75 M$, and 1 M$ debt raising with Dutch financiers

= Built sales procedure to reach a pipeline of 950 kW within the 3 first months of operation, established EPC
relations to enable to business to become largest owner of solar C&l portfolio in the country

= Opened new geography and assisted in raising investment commitments to 6 M$

Hydro-Québec, Montréal, Canada July 2017 — Sept 2019

Public-Owned Power utility

Business development officer

= |nitiated the launch of a spin-off (Hilo) based of six new business models based on new technologies for a
spin-off (Smart home, 10T, Demand response, Solar energy, Batteries technology, Electric cars)

= Led negotiations for a 38 M$ acquisition of a start-up with strategic assessment of partnership, direct talks
with the owner and liaison with investment banker

= Spearheaded internal discussion for the creation of a new dynamic rate requested by the regulator

= Pioneered a business case for the sale of 40 M$ worth of yearly renewable energy certificates
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Solexium Solar Development of Canada Inc., Ottawa, Canada June 2012 — Present
Self-owned Investment Company
Co-Owner

= Co-founded an investment company holding a portfolio of 250 kW solar projects with 20-year power
purchase agreement with the Ontario grid operator
= Diversified with project finance assets (up to 1 M$), and minority participation in high-growth company

Rise Kombucha Montreal, Canada Mar 2015 — July 2015
Largest Kombucha manufacturer in Canada
Consultant

= Optimized logistics and finalized implementation of custom ERP after company expansion into new
facilities. Acted as transition agent during the high-growth/low-cash phase, and facilitated smooth transition
between general managers

Solexium Solar Solutions of Canada Inc., Ottawa, Canada Nov 2009 — Mar 2015

Managing-Partner, and Co-Founder

= Co-founded a solar photovoltaic system construction company and grew total cumulative sales to 7.5 M$
within five years

= Led multidisciplinary teams of 25 structural and electrical engineers, electricians, suppliers and other
stakeholders in the successful construction of the largest solar rooftop project at that time

= Successfully navigated changing regulatory framework by adapting business model to maximize
profitability

Iberdrola Ingenieria y Construccién S.A.U., Madrid, Spain Aug 2007 — Oct 2009

Engineering and construction arm of one of the largest European Ultility
Project Engineer

= Supervised successful construction of a total of 6,5 MW (35 M€) of solar power projects
= Prepared solar plant proposals and liaised with clients in Italy, Greece, France and the Czech Republic

EDUCATION

McGill University, Desautels Faculty of Management, Montreal, Canada Aug 2015 — May 2017
Master of Business Administration, Global Strategy and Leadership, GPA 3.88/4.0

= Dean’s List

= Dorrance & Drummond MBA Leadership Award Scholarships $25k

= J. Keith Drysdale MBA Fellowship $4.5k

= Dorrance & Drummond International Exchange Award Scholarships $3.9k

KTH University, Royal University of Technology, Stockholm, Sweden Sept 2006 — Dec 2007
Master of Sustainable Energy Engineering - Coursework complete, degree not yet conferred

McGill University, Faculty of Engineering, Montreal, Canada Sept 2002 — May 2006
Bachelor in Mechanical Engineering, GPA: 3.64/4.00



